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EXHIBIT J  
COST PROPOSAL  

 
1. Total Project Cost – In this Exhibit, provide pricing details below to meet full compliance of scope and requirements as defined in this RFP.  This shall include 

everything necessary to complete system implementation.  The Offeror should provide separately in this exhibit, all costs, fees, expenses that it intends to Invoice 
UNMH under any resulting Agreement.  Miscellaneous costs can include such items as cost for standby, oxygen service, fuel, travel expenses and Outreach 
hours that will be provided.   
 

i. Please include a statement as to when miscellaneous charges would be imposed, or if these miscellaneous charges would be absorbed in the 
fixed hourly rate.  Specify if amounts quoted include gross receipts tax or federal excise tax and separate into its on line item.    
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Project Component:  (break costs out annually, year 1 year 2, etc.  and distinguish if they are one time fees or re-accruing.   

Description 
# Units (Hours, users, year (s) 

QTY List Price 
% off List 

Price 
UNM Price 

(ea) 

UNM 
Extended 

Price 
Personnel Wages – Pilot(s)       
Personnel Wages _- Mechanic       
Personnel Wages – Other (identify titles for 
other) 
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Additional Pricing Information:  The Vendor should complete and submit this exhibit showing any Additional Pricing Information where any of 
the pricing schedules does not provide a line item for something.   

Description 

# Units (Hours, users, year 
(s) 

QTY List Price 
% off List 

Price 
UNM Price 

(ea) 

UNM 
Extended 

Price 
      
      
      

 
 
Costs To Hospital: Offerors should detail clearly any costs 
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